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How do you succeed in offering a new commercial program in an area that has never held such an event before in
an economy that is on a downward spiral? Promotion — Promotion — Promotion. Does this sound similar to the
REALTORS® favorite slogan Location —Location — Location?

The Arcadia Association of REALTORS® Commercial/Investment Committee recently held the REALTORS®
Commercial Alliance “Signature Series” commercial se
educational seminar with instructor Bob McCombs held at the local Courtyard Marriott Hotel. How did this event

all come together?

During the months preceding the class, the AAR’'s Con
were diligent in promoting the class in numerous ways such as:

— Producing a tri-fold flyer suitable for mailing

— Distributing the flyer at our Annual Expo five months in advance

— Distributing the flyer at our state meetings four months in advance

— Offering discounts for early registration

— Offering a drawing for commercial software for early registration

— Establishing a network of commercial practitioners

— Establishing an e-mail database of REALTORS® who had attended any commercial event at the Arcadia
Association and sending them e-mail notices

— Promoted the seminar at the AAR booth at the N.A.R. RCA virtual convention

— Outreach to AAR Affiliate Members to sponsor the luncheon

— E-mail notices to AAR REALTORS®

— Announcements at the AAR MLS Caravan Meetings

— Announcements at the AAR Commercial/Investment Monthly Mixers

— E-mail notices to AAR Brokers and Managers
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In addition to the above referenced detailed promotional agenda, another component of this success is of a totally
different nature. Through constant hard work and by maintaining high standards of excellence, the Arcadia
Association of REALTORS® has earned a solid reputation of offering quality, valuable and worthwhile education to
its membership. With this reputation, the AAR membership has trust and feels confident their fees to register for
this course will be money well spent.

Promotion and reputation are a winning combination to achieve success in offering new and innovative education.
For more information, please contact:
Mary Rovarino, RCE

Executive Vice President
Arcadia Association of REALTORS®

Phone: (626) 446-2115

Email: Rovarino@theaar.com

Web site: www.theaar.com
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