Realtors Across America Need
Power Tools in Today’'s Market!




Auctions Do For Real Estate

What a 4" Of July Sale Does for Retailers
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AUCTION ATTRIBUTES
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AUCTION ATTRIBUTES cont'd
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AUCTIONS ARE NOT NEW TO YOU




TRADITIONAL BROKERAGE VS. AUCTION

TRADITIONAL AUCTION
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TYPES OF AUCTIONS
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FORECLOSURE AUCTIONS
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FORECLOSURE AUCTIONS cont'd
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AUCTION AND THE SHORT SALE
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LISTING OPPORTUNITIES




SELLING OPPORTUNITIES
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EVALUATING A PROPERTY FOR AUCTION

Real Estate auction firms (should) have a system in place to evaluate each property
BEFORE entering into an auction listing agreement with a seller. A partial list of things
considered throughout the evaluation process includes:

» Property Location

e Current Pay Off Amount(s)

 Existing Lien Holders (Name, Address, Phone/Fax Numbers)

* Property Condition

» Property Listing History (recent/current...if any)

» Market Conditions (local and national)

e Comparables (the most recent SOLDs available)

 Active Competition

» Seller’'s needed (desired) minimum/reserve to secure clear title

After complete analysis of the provided information, the auction company then makes a
determination about whether the property is a good auction candidate.

Auction is a viable sales tool for ALL properties...b ut NOT for all sellers.




WHAT AUCTIONS CAN DO
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