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assoclated with ddlng auctlon.g\fwces
P to compliment yqur core real estate f
~ business. \
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~ Brokers want {o be viewed as “full service
operations. Tlﬁs program adds to their
~ portfolio of services helping t\rkm..t_o
V ‘maintain the im,ége of full service. (
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—y Since most e{ge ts B"Mo introduce the
auction option gtheir clients early in the
listing, they are gey"nerally close to lesing

/ th\llstlnq 'when we hear; from\them J

Consequently the auction acts as an

|oSI g L te flnorn.-\r .er er. ThIS listing
| MENLIS arbl G és 1o you and
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Brokers cohn?ﬁéi‘rsa]s volume by \

numbers of transactions. For instance, IF
- the broker Is the listing and sellTﬁQ%rpker
the company will _dount the transaction |
twice. )Cons’equently, through a corporate
auction program, the broker can

sides since they.
have thellistingranditheratction side. Since

market shiarels theirprimary goal, the
auction LIRS assIstain Increasing
f déalh'.“\
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- You and you‘r ZékeT\cn benefit froﬁb,
the auction ‘@dvertising. Iﬂ@\ost
_- \ |
S cases the seller pays the advertising f
~ fees for auction in advance. This
aIIoWs-you the of ortunlty to benefit




. Though we can‘n ”alséu - commlssmn\\j/,

In this settin you can rest«agured
| the\ you WI|| be compensated on f-
‘auction listings! \




Auction optloh |n\a ent retentlorﬂ%\/,
Why? Because the auctlon‘ee,l;%wnl

a - hegotiate manag able numbers to f-

" move the listing for the agent\who IS

otherwise at a loss in getting it sold.




~— Without Iistirl\gbs/@é“ha e no bUsineS§\

The auction is a power tool.to open
‘doors -you have something ;rTa‘T?your |
i competitor doesn't have. Since we.
are responsible for offering our sellers

the bestiteols available...we should at
least bertelling themrabout a// of the

=SBIOIS; € 'ir@g’s,
| th this tool!

S I




 Auctions work as a’recruit ng tool. Let&\j/
face It, peoplé LOVE to heara@gut
o auctions and_havin(j a program in place f-
s a g%at drawing card. This'added
services,gives the impression that the

broker “hasiiall*andthat the broker Is
dANMEVAUVE




. By adoptind an‘auctior program th’e\w,
Broker has the advantage of~s];§a\nding
o ~out from the cq}npetition. Inithe
~ Broker world establishing market

shar

the most essential key to




. )Y associ'f;ltin‘é""”'\‘/“vith reputable
auction firm, the broker has =

/ No start-up cos)ts to get going.
Ide\tlfy the rlght turn-key auction
option for you. You should continue
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~ For more inforn%atidﬁmdh\hw [0 promoiéxw,

auctlons within four brokerageigsl free

"y to con act us! | -
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