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and what it can dofor you 

There's Strenath In Numbers 
Why, you mighT say, should I give money 
10 REPAC when I can give a contribution 
directly to Ihe candidate of my choice? 
The answer is simple. There's strength in 
numbers. 

Giving an individual contribution may 
help a locol congressman rememberyour 
name, but it certainly does not help him 
took fovorably on the real estate industry 
as 0 whole. Then, too, as just one of thou" 
sands 01 individual contributors, it's easy 
10 get lost in the crowd. When the National 
Association makes a contribution through 
REPAC, il speaks for 112,000 REALTORSro, 
and will soon spea k lor a n add itiona I 
400,000 REALTOR ASSOCIATES0. No na" 
tionalcongressman or state legislator is 
likely to forget such a constituency. 

By channeling your contribution through 
REPAC, you will also have the opportunity 
10 affect all levels of government. AI" 
though 40% of REPAC's funds are used no" 
lIonallly, 60% is retained by individual 
stales for use on the local and stale level. 
By participating In your state" level, RE" 
PAC, you can share the responsibility lor 
providing local candidate funding. 

What Have We Done For You Lately?
Lots! Both nationally and at the state level. 

1972 was REPAC's lirst national election 
year. Over $625,000 was collected 
throughout the country. Over a quarter of 
o million dollars was used by REPAC to 
fund national congressional candidates. 
This money wos contributed on a non" 
partisan basis to t5t candidates. 85% of 
these candidates were elected. Many 
states have reported Similar success. 

Although REPAC is not a lobbying effort, 
its lunding efforts have helped many con" 
gressmen and legislators recognize the 
needs and concerns 01 REALTORS@ across 
the country. They are, perhaps for the first 
time, listening to our voices on such vital 
issues as rent control, national land use 
policy, landlord"tenanl codes, and state 
property taxes. 

How You Can Help.
REPAC contributions hove grown Irom only 
$22,000 nationolly in 1970 to over $625,000 
in 1973. More money will be needed in 
the future, especiolly to help local and 
state condidates. 

REPAC needs your financial support il it 
hopes to become an effective political 
force. II also needs your time and effort. 
Thirty-live slotes are currently participal" 
ing in our REPAC sharing agreement. You 
can help by working with your state RE­
PAC organization or helping form one in 
stotes without existing organizations. 

Every dollar counls. If we received $10.00 
from every REALTOR® in 1973, we would 
have a total campaign chest of over $1 
million. And if just holf our members joined 
Ihe $99 Club, just think 01 how many more 
millions of dollars we'd have! 

To date, over 100 members have joined 
our Million Dollar Club, by contributing 
at least $1,000 to this effort. They're serious 
about this program. And we hope you'll 
join with them in insuring its luture. 
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