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The REALTORS® Commercial Real Estate Market Survey measures quarterly activity in

the commercial real estate markets. The survey collects data from commercial Realtors®.
The survey is designed to provide member R
performance, sales and rental transactions, along with current economic challenges and

future expectations. The questions are designed to capture the effects of the existing

economic conditions on the commercial real estate business. Each quarter, participants
respond to questions regarding the current demand for commercial properties, price, cap

rates, rental concessions and other economic factors.

Download this report from

http://www.realtor.o(-g/resear h/research/c e _market_survey

Copyright © 2010 NATIONAL ASSOCIATION OF REALTORS®. Reproduction, reprinting or retransmission
in any form is prohibited without written permission. For questions regarding this matter please e-malil
eresearch@realtors.org.

THE NATIONAL ASSOCIATION OF REALTORS®, A The Voi ce f oirs Remdr iEcsa ag el, @
association, representing 1.2 million members involved in all aspects of the residential and commercial real
estate industries..

Although the information presented in this survey has been obtained from reliable sources, NAR does not
guarantee its accuracy, and such information may be incomplete. This report is for information purposes
only.
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2009.0Q4 Survey Highlights

A Sales volume declined 15 percent in th
A Sales prices declined 17 poeeryealasis.i n t h
A Cap rates rose on average 32 basis poi
A Average vacancy rates increased 6 perc
A Rental rates were down 9 percent compa
A Concession | evels moved up 9 percent o
A Financing continues to top the |ist of

Dollar amount of lastransaction

Under $500K
Between $500K and $1 N
Between $1 M and $2 M

$2Mand $5 M

Between $5 M and $10 N el

Over $10 M gk

Average Rental Space Demanded During Oaahsaction

2009.Q3
> 100,000 sq ft

m 50,000 to 99,999 sq fi
= 10,000 to 49,999 sq fi
H < 10,000 sq ft

2009.Q4
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REALTORS® Commercial Activity i 2009.Q4

Sales Volume Compared with Previous Quarter ‘ Down 8%
Sales Volume Compared with Previous Year i Down 15%
Sales Prices Compared with Previous Quarter l, Down 9%
Sales Prices Compared with Previous Year ‘ Down 17%
Cap Rates Compared with Previous Year ‘t Up 32 bps
Expected Availability for the Next 12 Months " Up 10%
Expected Cap Rate Movement for the Next 12 Months ‘t Up 15 bps
Rental Volume Compared with Previous Quarter i Down 2%
Rental Rates Compared with Previous Quarter ‘ Down 9%
Rental Vacancy Rate Compared with Previous Quarter t Up 6%
Level of Rent Concessions Compared with Previous Quarter t Up 9%
Direction of Business Opportunities Compared with Previous Quarter i Down 1%
Volume of New Construction Compared with Previous Quarter ‘ Down 14%
NATIONAL ASSOCIATION OF REALTORS
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REALTORS® Most Pressing Challenges
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2009.Q4 2009.Q3
A ABanks are not | ending!!! @
A A Working with |Iender owned properties Lender s a
A A We purchase distressed buildings and notes. Len
A A Tenants and Buyers still waiting for a bottom a
A A Owners are anxious to sell and |l ease, and prosp
owners would |ike (but probably as quickly as the ¢
A A Indecision of buyers and sellers due to concern
intrusion into private business matters f
A A Uncertainty about future income tax policy and
and health care. A
A A Pensive clients who are very uncertain, afraid
various policies that are hostile to business and c
A A Investors are sitting on the side and waiting t
|l oans and renewals that might go bust. 0
A A Economy. We are rolling along the bottom. Busin
A A The biggest concern for apartment owners is job
appear to have stabilized at ower |l evels but impro
A i Some significant number of buyers are still fee
di fficult for prospective buyers. i
A A Getting financing for the deal s. My |l ast 5 dea
A A Financing of commercial products. Il ncreasing r
tenants. @
A A Rates and Cap Rat e slendimgpse'taopeniigop - banks hre rotdealing with p
i ssues, this market could be | ousy for 2 or 3 years
A A The disconnect between sellers and buyers as it
A A Owners coming to terms with actual pricing. @
A A Disconnect between buyers and sellers. Sell ers
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Commercial Real Estate Sales Volume Compared with

Previous Quarter
(Based on the overall level of commercial transactions for the fourth quarter of 2009)
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