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There are some éénlfma t advantages"\w
assoclated with ddlng auctlorq.g\rwces
to compliment yO}Jl’ core real estate
Y e \ |
business. |
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— Brokers want {o b‘a( viewed as “full service™
operations. Tlals program adds to their
portfolio of services helping them.to
Vil m{;\untain the im/ége of full service. ;

1T vou offer
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- Since most alge ts do not introduce the \
auction option (g‘ their clients early in the
; listing, they are ge?erally close Fﬂbsing
/ - thelisting when we hear from them. f

Ingjitsteranetierbroker. This listing
retention’ elementiisiaiBIG plus to you and
YOUITOIOKEN:
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Brokers cohn:c}/fwe‘irsajs volume by
numbers of transactions. For instance, IF
the broker Is the listing and sellTﬁg~broker
the company will dount the transaction. |
twice. 'Consequently, through a corporate
auction program, the broker can

ides since they
have thellistingranditheratction side. Since
market shiare s el primany goal, the
auction tr S assistiin, Increasing
3 s
deal.
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h You and you]r Zéker*cn benefit from
the auction ‘@dvertising. |ﬂJQ|OSt
/. cases the seller ﬂays the advertising
 fees for auction in advance, This
aIIoW&you the opportunity to benefit

broker.
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O)f CONISEROUIGEL ozljel!
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~ Though we cann ot discuss commlssmn\
In this setting, you can rest«aﬁured

P that you will be) compensated on f
auctlon listings! \ |

—
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~ Auction optiohs g{ld‘iﬂh%\a ent retention.\
Why? Because the auctioneel\will
f negotiate manag)eable numbers to
i AN \ B
move the listing for the agent'who IS

otherwise at a loss in getting) it sold.

NOTE:S Vany el thernewer agents
weren't preparedioerthenmarket shift.
' '
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Without Iistirtng?@éhave noﬁusinesé\.k |
The auction is a power tool.to open
; doors -you have semething ;ﬁéi*your
© competitor doesn’t have. Since we
are responsible for offering our sellers
the bestitools available...we should at
least beNtElling themrabout a// of the
DRGNS ey aeserve it.
doors 16/ ESBO'S, expired’s,
— VIS, ELC. With this tool!




~ Auctions work as a'recruiting tool. Let’s..

"i-‘;:___ J,

face It, peoplé LOVE to hea&about
s auctions and havmg} a program In place
- Isa gﬁeat drawing card. This \added
services, gives the impression that the

broker “hasiitall” and that the broker Is

AR RRevatve: thi
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By adopting‘ an‘auctior program th—e\%%

Broker has the advantage of-s,t\a\nding
P out from the co}npetition. In the
~ Broker world establishing market
share. is the most essential key to

J
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2)Y aSSOCIlat g with.a reputable \
auction firm, the broker@i o

: no start-up costs to get going.
4 . Identify the rlght turn-key auction
optien for you. Youshould continue
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-~ For more inforn‘}atidﬁxb“h\h W t0 promote.
auctions within ){our brokerage\tggl free
: 1 | |
I \ .to Hcon} act us! I
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